—

1T'H

HA

m _As seen in....

TON

and- Jhe &bfz’n&n’ffe eporter
Vous community I}//ewspape’z

24 rT130.coM

YOUR COMMUNITY NEWSPAPER

DECEMBER ‘09

Hamilton Celebrates One-Year Anniversary of
Rockefeller Center Christmas Tree

It is hard to imagine that an entire year
has passed since Hamilton residents first
learned that a tree from “America’s Favor-
ite Hometown™ would be the 2008 Rock-
efeller Center Christmas Tree, but Friday,
November 13, 2009 marked the one-year
anniversary of the historic announcement.
And to celebrate this event, which will for-
ever remain in the annals of Hamilton’s hi:
tory, Mayor John Bencivengo invited resi-

dents to join him for a special dedication
ceremony which was held Friday, Novem-
ber 13,2009, at Noon in the location where
the now famous Christmas Tree once stood.
next to Tree King Nursery (located at the
comer of Whitchorse-Mercerville Road
and Klockner Road).

The tree, which was donated to Rock-
efeller Center by the Varanyak Family of
Hamilton Township at the bequest of their

Christmas Trees
Starting At
9At$30-20,

The LARGEST and COMPLETE
line of Live and Artificial Decorated
Wreaths, Blankets, Sprays, Cedar
Boxes, Crosses and Cones.

Live POINSETTIA’S!!!

ALL VARIETY of
Greens and Roping.

e

Whitehorse-Mercerville Rd. & Klockner Rd.

Located on the corner of:

Hamilton, New Jersey 609.587.7294

photos by Bryan Eveland

deceased mother, served as their family
Christmas Tree in 1931. After that Christ-
mas, the tree was planted and grew over the
next 77 years to an impressive height of 72
feet tall.

“The Varanyak Family Christmas Tree
being chosen as the 2008 Rockefeller Cen-
ter Christmas Tree was truly a once-in-a-
lifetime event that will forever be a part of
Hamilton Township’s history,” said Ham-
ilton Township Mayor John Bencivengo.
Prior to the dedication, Mayor Bencivengo
stated, “T invite residents to join us at lunch-
time this Friday for a special, lasting tribute
to the Norway Spruce that lit the New York
City’s skyline last winter and reminded vis-
itors from all around the world why Ham-
ilton Township, New Jersey is ‘America’s
Favorite Hometown®.”0

Business Referral
Group Feeds Business

Their Way

As a small business owner, how valuable
would it be to belong to an organization
where members treat you like family and
provide you with enough qualified leads to
‘make up half your business?

Two members of LeTip International Inc.
say that's exactly the way it works for them.
Each are members of the local chapter of
LeTip whose members exchange bona fide
business tips constantly.

Joanna O’Neill, Licensed Profession-
al Counselor at the Hamilton Counsel-
ing Center in Mercerville is President of
LeTip’s Mercer County Chapter and Aar-
on Heimowitz of Wells Fargo Home Mort-
gage who’s office is on Rt. 33 in Hamilton
Square serves as the chapter Vice President
and Past President. This chapter of LeTip
has been around over ten years and has 40
members.

LeTip, which has over 10,000 members

in 525 chapters across the United States
and Canada, describes itself as a “privately
owned business-to-business referral organi-
zation.” Tt is sort of like a franchise net-
working organization that has developed
guidelines members have followed over 27
years for successful business networking.

LeTip lists over 300 business categories
in an official category list. Each category
can have only one business representative
in each chapter who can sell and promote
that business guaranteeing exclusivity and
no competition.  Members pay an initial
$325 fee (o join and are expected to attend
weekly meetings ($10 each). Applicants
for membership must be screened by an on-
site “inspector” and approved by chapter
members. New members are trained and
must follow the chapter bylaws

Members exchange business cards with
all other members and fill out special “tip
forms™ where they can refer a business
prospect to other members, and keep exact
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Business Continued from p.24

numbers on business produced by “tips”.
At each weekly breakfast meeting (7:01
am to 8:31 am, Palmer Inn/Clarion hotel at
3499 Rt 1 South, Princeton), there are three

But what makes LeTip different from
other networking organizations, President
O'Neill said, is how members define “tip”:
a company or person who is interested in a
specific service or product and is expecting

Speakers, who spend about seven minutes
explaining their business, a “showboater”
who can display and sell his or her prod-
ucts, and the business portion of the meet-
ing where the “tips” are passed around. All
members and each attendee offers a 30 sec-
ond “commercial” about his or her business
at the end of the meeting.

Bill Belmont of Fast Signs at 2901
Brunswick Pike, Lawrenceville, has been
a member for ten years. Bill joined LeTip
the same week he opened his franchise and
says “besides providing a steady stream of
business LeTip broadens my network of
business referral sources — it has been in-
strumental to the success of my business”.

In the course of doing business, each
member learns about the customer’s busi-
ness needs. If for example, if one of Aaron
Heimowitz of Wells Fargo Home Mortgage
customers is new to Mercer County and
setting up business here, he might mention
business associates he knows and trusts and
ask if he can have one of those associates
call the customer. Then he sends refer-
rals to those associates, who might be the
clubs insurance agent, residential real es-
tate agent, dentist, chiropractor, and other
professional who might be needed by a new
resident starting a new business.

a call from a LeTip member.

“It’s a non-threatening way to do busi-
ness,” Chapter Treasurer Michael Puccia-
relli, CPA of Bartolomei Pucciarelli CPA’s
and Advisors adding, “some of my chief
business mentors have been LeTip mem-
bers.”

Murray Gendzel Esq, fills the chapter
category of Real Estate Attorney. Mur-
ray said belonging to LeTip gives owners
of small business four things: 1. Dollars in
your pocket; 2. Makes you a better public
speaker and better networker 3. Your chap-
ter is like your family and 4. You get “psy-
chic income” - the great feeling that comes
from helping others’ business grow.

LeTip welcomes guests and requests that
if you want to attend a meeting you reach
out one of the current members or a chap-
ter officer for more information. Chapter
President Joanna O'Neill can be reached
at 609-890-2445 and Vice President Aaron
Heimowitz at 609-577-3334 and the chapter
website listing our membership can be found
at www.LeTipofMercerCounty.com.¢

“A Christmas Story”
Ushers in Holiday

Merriment

At MCCC'’s Kelsey
Theatre Nov. 27 - Dec. 6

West Windsor, NJ. -- The Pennington
Players will usher in the holiday season
with the slightly-twisted. but totally lov-
able classic, “A Christmas Story.” at Mer-
cer County Community College’s Kelsey
Theatre Fridays, Nov. 27 and Dec. 4 at 7
pm.: Sawrdays, Nov. 28 and Dec. 5 at 2
p.m. and 7 p.m.; and Sundays, Nov. 20 and
Dee. 6 at 2 pm. Kelsey Theatre is located
on Mercer’s West Windsor Campus, 1200
Old Trenton Road. An opening night re-
ception with the cast and crew follows the
Nov. 27 performance. Patrons may drop
off donations for the “Toys for Tots” holi-
day gift drive in the theatre lobby through
Dec. 21.

Based on a story by Jean Shepherd, this
family comedy. set in a Midwestern Amer-
ican town during the 1940s, follows nine-
year-old Ralphie Parker as he dreams of his
ideal gift for Christmas. a Red Ryder BB
gun. As Ralphie wages an all-out campaign
to convince his reluctant parents to buy it
for him, the audience will enjoy the Parker’s
family whimsical journey through the holi-

day season — from Father Parker’s prized
leg lamp, to Ralphie’s retaliation against the
neighborhood bully, to little brother Randy
ina bunny suit, and much more.

Starring as members of the Parker family
are: Marc Caiola of Robbinsville as Randy;
Steve Decker of Morrisville, Pa., as Ralph,
the show’s adult narrator; Laurie Gougher
of Newtown, Pa., as Mother; Kevin Hallam
of Hamilton as Father; and Jason Wilks of
Princeton Junction as Ralphie. Also fea-
tured are Taylor Hoogsteden of Princeton
Junction as Esther Jane; Jacob McGlew of
Robbinsville as Schwartz; Barbara Mendel
of Morrisville, Pa. as Miss Shields; Nicky J.
Rosolino of Princeton as Scut Farkas; Ste-
phen Szemis of West Windsor as Flick; and
Madeline Wasson of Cranbury as Helen.

Additional ensemble members include
Holden Bihl of Robbinsville, Sarah Fox of
Robbinsville, Hannah Gumpert of Prince-
ton, Samaria Jones of Trenton, Liam J. Si-
monelli of Hamilton, and Jacob Singleton
of Hamilton. The show is directed by Kit-
ty Getlik of Hamilton and co-produced by
Maryellen Birdsey of Titusville and Dottie
Farina of Hamilton.

The Pennington Players will sell chances
to win the leg lamp during the run of the
show. The winner will be drawn after the

Continued on p.29

morning at our regular 6:55 a.m.

ISN'T THAT WHY YOU'RE IN BUSINESS?

LeTip is a professional business networking organization that
meets weekly to give and receive qualified business referrals.
Each business category is represented exclusively by one LeTip
member. Conflicts of interest are not allowed. It's like having a

sales force of 35+ promoting your company.

SEE FOR YOURSELF!

Be our guest, FREE, next Tuesday

breakfast meeting, at the Clarion
Palmer Inn, 3499 US Rt 1, just south
of Meadow Road. Meet our members,
see our time-tested referral process,
and learn how LeTip puts money in
our pockets ... and yours.

www.LeTipOfMercerCounty.com
Contact LeTip Chapter President
Joanna O'Neill at 609-577-0050, or
VP Aaron Heimowitz at 609-631-2950.
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Pain
Unagement

Let us help improve the
quality of your life.

Center
Adam Sackstein, M.D.

Diplomate, American Board of Pain Medicine
Diplomate, American Board of Anesthesiology

Specializing in advanced interventional pain management procedures

Dr. Jason R. Cohen

Fellowship Trained
Interventional Pain Management Consultant

* Hamilton
2271 Highway 33
Suite 103

“Voorhees
1001 Laurel Oak Road
Suite A-2

MEDICALROUNDS

Weight Loss Continued from p.27

Remember, small changes every day can
lead to big results in the long run. Also re-
member that realistic goals are achievable
goals. By achieving your short-term goals
day-by-day, you'll feel good about your
progress and be motivated to continue. Set-
ting unrealistic goals, such as losing 20
pounds in 2 weeks, can leave you feeling
defeated and frustrated.

Being realistic also means expecting oc-
casional setbacks. Setbacks happen when
you get away from your plan for whatever
reason — maybe the holidays, longer work
hours, or another life change. When set-
backs happen, get back on track as quickly
as possible. Also take some time to think
about what you would do differently if a
similar situation happens, to prevent set-
backs.

Keep in mind everyone is different —
what works for someone else might not be
right for you. Just because your neighbor

will support your weight loss efforts. Mak-
ing lifestyle changes can feel easier when
you have others you can talk to and rely on
for support. You might have coworkers or
neighbors with similar goals, and together
you can share healthful recipes and plan
group exercise.

Joining a weight loss group or visiting a
health care professional such as a registered
dietitian, can help.

Step 5: Continually "check in" with your-
self to monitor your progress.

Revisit the goals you set for yourself (in
Step 3) and evaluate your progress regu-
larly. If you set a goal to walk each morn-
ing but are having trouble fitting it in before
work, see if you can shift your work hours
or if you can get your walk in at lunchtime
or after work. Evaluate which parts of your
plan are working well and which ones need
tweaking. Then rewrite your goals and plan
accordingly.

If you are consistently achieving a partic-

Hamilton, NJ 08690 Voorhees, NJ 08043 lost weight by taking up running, doesn't  ular goal, add a new goal to help you con-
609-890-4080 * 609-890-4090 fax 856-566-8600 * 856-566-8666 fax mean running is the best option for you. Try  tinue on your pathway to success. This Is Your VIP Pass To Get Fitter, More Toned, More
“Highland Park “Princeton avariety of activities — walking, swimming, ~ Reward yourself for your successes! Flaxible And Increass Your Passion For Life.., ISYYOURINOSEIUNHAPPY ]
85 Raritan Avenue 256 Bunn Avenue tennis, or group exercise classes to see what  Recognize when you're meeting your goals el . el poieg 1 recnrmmend 1 I ol g emsscme souliney o “pop-ca choinny” gadbegs
Suite 125 Suite 2 you enjoy most and can fit into your life. and be proud of your progress. Use non- Tt 1 g e e it e o DO YOU HAVE POST NASAL DRIP?
Highland Park, NJ 08904 Princeton, NJ 08540 These activities will be easier to stick with foo}c:l :lc;;vardw, such as a bouquet ;ffﬁcszly | Py ST WA Pancirariy Of pRofestcralt R IS IT IRRITATED?
s 609-890.. over the long term. icked flowers, a sports outing with friends,
609-890-4080 » 609-890-4090 fax 609-890-4080 » 609-890-4090 fax Step 4: Idcgmify resources for information o relaxing bath, Revards help keep you Everson’s Karste Has Besn DOES IT BLEED?
Www.palnmanagementctr.com and support. motivated on the path to better health.0 Halging Aduss Wit IS IT TOO DRY?
Find family members or friends who e _;‘,_‘:;;—_'_"_"—" o .
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Area Businesses Beat Recession with Successful

Networking

Free LeTip Networking
Open House Jan. 19
LeTip of Mercer County would like to

invite all local businesses interested in
growing market share and increasing their

proof their business and referral based mar-
keting is absolutely the most cost-effective
way to do it”. LeTip is a professional net-
working organization that meets weekly
and hosts special public mixers throughout
the year.

The chapter roster is up to 40 members
with many having belonged to the chap-
ter for well over ten years — and for good
reason, there is money to be made at these

business to attend our Semi-Annual Busi- meetings. Bob Weber, a real estate agent and explains “While a member of LeTip s allowed to belong to the chapter. Due ity #eoprome!
ness Mixer. The Mixer is free to all guests  With Re/Max Tri-County has been a LeTip ~ for 5 years, I have expanded my business to the chapter bylaws requirement of non- " ORDER NOW!~
in attendance that RSVP in advance. The ~member for over 12 years. Bob says, “Re- base by using fellow members as my sales Continued on p.33 20 O e

meeting is on January 19th from 6:45am  ferral based marketing is the best way to ki ! ntres

to 8:30am, continental breakfast will be ~generate business. At each meeting T re- '

served and door prizes will be given awayat  ceive opportunities to do business with 1 e
the of the ing meeting. and in the local MR — L 0 ) Pone ()

Chapter Vice President Aaron Heimowitz, area and around the country. These leads bt L s e i e 1 vl Addrss

Senior Home Mortgage Consultant at the
Hamilton Square branch of Wells Fargo
Home Mortgage wants local businesses to
come out and create opportunities for them-
selves, “Business Mixers are opportunities

; i ived. “ — g i B Ty
for people and businesses to meet each oth- quantity of leads he has received, “I have e s 7 | N
er in an effort to start and then grow rela-  closed a substantial amount of business as perTy i ! Or Orc]l\el:(r) SXNan‘iHc\l(Eﬁ !
tionships. Our format is very profitable for @ direct result of my participating in and at- L  www.NozAmi.com,

alot of people. This event is the best way
for a non-member to see how we operate
and why our dynamic group is responsible
for bringing so much business to each oth-
er”. Chapter President Joanna O'Neill of
The Counseling Center at Hamilton adds
“Every business owner wants (o recession-

aren’t a cold lead — they are people expect
ing my call, expecting to do business with
me because the member that gave me the
lead already pre-sold me. All T have to do
is call them.” Bob also elaborates on the

tending LeTip weekly meetings. Also, our
meetings are not all about business: we have
become a family and genuinely look out for
each other. Believe me, nobody wants to be
up this early on a Tuesday morning but the
business opportunities and friendships are
reasons enough to get there.”

People in business know that advertising
is expensive and speculative. Robert Foti,
President of RMF Technologies, a Nation-
wide Website Design firm based in Ham-
ilton Square asks, “Do you really want to
be one of a dozen vendors of your product
in the phone book? What makes your prod-
uct stand out among the others?” Robert
feels a more effective and less costly way
is to do business with the LeTip chapter

team. T have over 40 local business profes-
sionals acting as my extended sales force
that I never pay and T have been able to can-
cel all other costly advertising. In this diffi-
cult economy, I have doubled my business.
thanks to LeTip”.

This networking organizations structure
is unlike other networking groups in that
the members are almost guaranteed busi-
ness — only one person per each occupation

Networking Continued from p.29

competition only one CPA, only one Chi-
ropractor, only one Carpet cleaner, etc. are
allowed to belong as members in the chap-
ter guaranteeing exclusivity and business
to each member. The Executive Board of
the LeTip chapter meets monthly to dis-
cuss each member and their success in the
chapter. The chapter Treasurer, CPA Mi-
chael Pucciarelli of i Pucciarelli

guest in attendance at the mixer. If a guest

609-890-9998. Chapter roster and list of
ies can be found

would like to join the chapter an
must be submitted prior to the next regular-
ly scheduled meeting after the 1/19 mixer.
LeTip lists over 300 business categories in
an official category list at www.LeTip.com
and each category can have only one busi-
ness representative in each chapter who can
sell and promote that business guaranteeing

and no Members

on Brunswick Pike elaborates, “We have a
treasury built up and the chapter pays mem-
bers to bring business to other members. If
a member does not receive a lead over a
calendar month we pay the other members
at least $25.00 up to $100.00 to find that
member business. This is very unique to
networking groups and ensures every mem-
ber receives b s leads.”

The Chapter is having a “recession bust-
ing enrollment special” and is offering
to waive the $80.00 initiation fee for any

pay an initial $325 fee to join and are ex-
pected to attend weekly meetings ($10 each
paid quarterly). Applicants for membership
must be screened by an on-site “inspector”
and approved by chapter members. New
members are trained and must follow the
chapter bylaws.

The Business Mixer is held at the Palmer
Inn/Clarion hotel at 3499 Rt I South, Princ-
eton (West Windsor) and RSVP is required
to either Vice President Aaron Heimowitz
609-577-3334 or President Joanna O’Neill

open

ty.com. Please be on time and bring at least
60 business cards.¢

at our website www.LeTipofMercerCoun-
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Want To Know How To Get Passion Back Into Your Life?
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145 Witherspoon Street
Princeton, NJ 08542
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